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How did we align

Client Ask

Need a creative partner who can bridge the gap between marketing and sales by delivering
enterprise-grade sales enablement materials and compelling product storytelling assets at
speed for global events and high-value pitches.
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Business Impact

Increased employee engagement on the comms assets by 35% through structured

A storytelling, interactive formats, and targeted distribution.
Cut sales dependency on marketing by ~40%, accelerating turnaround and
structured sales enablement.

N 3.9X increase in event visibility and lead engagement through targeted
campaigns.

K, Product registrations through the website for 5 products increased by 45%

after the revamp
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